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Mindset 
 

We have to develop virtually an unwavering desire to achieve our 

goals in spite of the daily ups and downs that we have and that we are 

going to encounter in life. 

 

We must make the decision to move away from very traditional 

thinking and move to thinking that’s going to move us forward, faster. 

 

We have to remove DRAMA if we want to have a STRONG MINDSET. 

  

We have to have a thorough understanding of the word 

ACCOUNTABILITY if we want to have a STRONG MINDSET. 

 

We have to be willing to be coached 100% in our business and then 

develop the skills of a coach-able person. 

 

In addition to that, both our business and personal environments are 

critical to controlling a positive MINDSET. 

 

We have to really understand that we will become like the people we 

associate with. 

 

A critical part of MINDSET is changing not only how you think … part 

of the process is learning to think a little bit bigger than you’ve 

thought in the past. 
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Learning to think BIG is no different than learning to ride a bike. 

Anybody can learn to THINK BIG if they will take the time to work on 

the process every single day. 

 

The fastest way to learn to THINK BIG is to create a dream book. In 

your dream book, cut out pictures of the places you’d like to go, the 

things you’d like to do … fantasize about them, dream about them, set 

plans to get there, go after them, make them part of your life. Review 

the book all the time. 

 

Another way to learn to THINK BIG, write down three statements: 

1. Places I would love to visit 

2. Things I would love to have 

3. Things I would love to do 

 

Never forget the power of a mastermind group, the power of 

affirmations, in helping you live your life better. 

 

Remember that affirmations work in both a positive and a negative 

manner. 

 

To create a STRONGER MINDSET, spend less time comparing 

yourself to others, and more time working on what you want to attain. 
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ATTITUDE 

 

APPROACH 

 

EXPECTATIONS 

 

Remember that you have to go out and find new experiences every 

day. You have to find new people to talk to and new things to do 

because this is how  

you keep growing and how  

you keep building and how  

you keep manifesting all the things that can happen 

in your life. 
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There is a direct correlation between how much you’re willing to 

practice and the results you’ll achieve in the business every day. 

 

To create a practice routine, you need to set up three or four role-play 

partners for yourself, and then follow the role-play rules. 

 

Practice and role-play rules: 

A. Show up for your role-play appointment as if it were a real 

appointment. 

B. Avoid small talk, complaining, and whining because you 

wouldn’t do that on an appointment. 

C. Stay on the scripts as if you were on an appointment. 

D. Make everything in your role-play as real as possible in terms of 

responses. 

E. Give solid feedback to each other to keep yourself growing. 

 

Practice time and script time must be scheduled like anything else in 

your business. 
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Create a Practice Plan 

 

Once a week, record your role-play, and listen to it carefully … be very 

critical of yourself. This is how you learn. 

 

Remember, poor practice, no matter how much you do it, is still poor 

practice. 

In most cases, our growth is determined not only by how much we’re 

willing to practice, but the intensity of the practice. When you 

practice with intensity you’re going to win a higher portion of the 

time. 

 

Don’t allow your ego to take over and control your ability to practice. 

Remember, Tiger Woods still practices every day. 

 

 

 

 

 

 

 


